




Part 1: Base Camp

Building your foundation (credit and savings)

Building your foundation

Part I: Base Camp



Trail Markers: The Language You Must 
Know



The Two Pillars of a 
Strong Foundation.



Pillar 1 Financial
Stability



Multiply
Plan to have roughly 
3 to 6 months of 
expenses in savings.

Your Goal: 36 months of Essential 
Expenses in savings

Calculate
Sum up your essential 
monthly costs. This includes 
rent/mortgage, utilities, 
groceries, insurance, and 
transportation. Don't include 
discretionary spending like 
dining out or subscriptions.

Automate
Set up automatic 
transfers to a separate, 
high yield savings 
account. Treat this 
contribution like a bill you 
have to pay each month 
to stay on track.



Basecamp: Know Your Starting 
Elevation

Gross Income - Taxes - Benefits = Net Monthly Income
Your offer letter lies to you. Your budget must be built entirely on what 

actually hits your bank account.



The Foundation: Housing Strategy



Rent: $1500
Utilities/ Groceries: $600
Transportation: $200

Spending Guidelines

Roth IRA: $583 (max out)
Emergency Fund: $337

Dining/Nightlife: $600
Travel: $400
Shopping: $380



Pillar 2 Financial
Opportunity





The Guideline:
Lenders want to see that you use credit responsibly, not that you need it. The best 

way to show this is to use only a small fraction of your available credit limit.



Financial Trap
is a



The Cost of Carrying a Balance: 
Interest Calculation

.
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Year
Starting 
Balance

Interest 
Accrued

Ending 
Balance

1 ~$658.41 $144.45 $802.86

2 ~$802.86 $176.14 $979.00

3 ~$979.00 $214.78 $1,193.78

4 ~$1,193.78 $261.91 $1,455.69
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The Snowball Effect



How to Select a Credit 
Card



Part 2

Part II: The Climb
Your investment journey



Your Expedition Toolkit: Core Asset Classes

Disclaimer: There are risks associated with investing, including possible loss of principal. 

Generally have a 
high growth 

potential

Tangible assets 
that can hedge 
against inflation

Typically a safer 
income option than 

stocks



A loan to a company or 
government. 

Ownership in a 
company.

A basket of many stocks 
and/or bonds. Typically 
can add diversification.

Disclaimer: There are risks associated with investing, including possible loss of principal. 









Managing Your Pack: The Student Loan 
Burden

Understanding Your Loans



The Opportunity Cost of Every Step You Take
Opportunity cost is the loss of a potential gain from other alternatives when one alternative is chosen.



The Power of 
Your Climb: Why 
Starting Now 
Matters



Aspect Home Mortgage) 
Leverage

Stocks (margin) 
Leverage

Credit Card Personal 
Spending)

Typical Leverage High (e.g, 5x on a 20% 
down payment)

Low Legally limited to 2x) High (often over 10x)

Loan Term Long Term 1530 years) Short Term & callable 
anytime

Short- Term (usually paid 
monthly)

Volatility Low Home prices move 
slowly)

High Stock Prices Move 
Instantly)

Medium (lots of small 
transactions)

The Big Risk Foreclosure: if you miss 
payments over time

Margin call: Broker may 
force-sell your stocks 
instantly if the value drops, 
protecting them - not you.

Debt Spiral: High interest rates, 
late fees, and penalties can 
lead to mounting debt that's 
hard to escape

Leverage
Borrowing money for an investment or your lifestyle, expecting the profits made to 

be greater than the interest payable.

https://www.google.com/search?sca_esv=f8e88fa85c482734&q=borrowed&si=AL3DRZGCrnAF0R35UNPJcgaBbCFasEadQiR-UN2ZQuWy8imgQr6qXWrw5ZrGoPF9y6ME_eLagDnphBH7KYvTuIA9zbmcjnh4B3YXvSmewH38FCzqrOt8Q-A%3D&expnd=1&sa=X&ved=2ahUKEwjU956R5oiSAxVVEzQIHQwtKiIQyecJegQILhBj


Part 3

Part III: The Summit View
The long game 



Start by asking: How do you 
avoid running out of money 
in retirement?

How do you achieve a great 
retirement and avoids running 
out of money?



A retirement account 
is a tax-advantaged 
“bucket” for your 
investments. 
The growth comes 
from what you invest 
in, while the account 
protects that growth 
from taxes so it can 
compound more 
effectively.

Retirement Accounts: Your Tax-Advantaged Growth Engine





2026 Limit: $24,500

2026 Limit: $7,500

2026 Limit: $7,500

Note: You must have earned income (shown on a W2 or 1099) to contribute to Traditional IRA and Roth IRA



$24,500 in 2026.



$7,500 in 2026 $8,600 if age 50. $7,500 in 2026 $8,600 if age 50. 

Tax benefit
Contributions are after-tax. Growth & 
withdrawals are 100% tax-free in retirement.

Contributions are pre-tax, giving you a tax 
deduction today.

Best Fort Those early in their career or expecting 
higher income/taxes in the future.

Those in a higher tax bracket now who 
want an immediate tax break.

Contribution Limit $7,500 in 2026 ($8,600 if age 50+) $7,500 in 2026 ($8,600 if age 50+)

Withdrawals Tax-free Taxed as ordinary income.

Income Limits $153,000 (single) or $242,000 (married filing 
jointly)

None



The Backdoor Roth: A Strategy for High Earners
A Backdoor Roth IRA is a way to contribute to a Roth IRA.



$72,000
in 2026.

For the Self Employed Trailblazer: 
The SEP IRA



The HSA The Triple-Tax 
AdvantageA health savings account HSA) is a powerful savings tool paired with a high deductible health 
plan, designed to help you pay for healthcare today and in the future.

contribute up to $4,400 (individually) 
or $8,750 (family) in 2026. 



Invest Intelligently
Invest in what you understand.
Knowledge creates conviction 
and reduces emotional 
decisions.

Invest Intelligently
Invest in what you 
understand.
Knowledge creates conviction 
and reduces emotional 
decisions.

Your Guiding 
Principles



Website: www.Fortllc.com
Email: Nicole@fortllc.com

Phone: (847)232-4340

http://fortllc.com
mailto:FSA@fortllc.com


Disclaimer
Investing involves risk, including the possible loss of principal and fluctuation of value.  Past performance is no guarantee of future results.

This presentation is not intended to be relied upon as forecast, research or investment advice, and is not a recommendation, offer or solicitation to buy or sell any 

securities or to adopt any investment strategy.  The opinions expressed are as of the date noted and may change as subsequent conditions vary.  The information and 

opinions contained in this presentation are derived from proprietary and nonproprietary sources deemed by Fort Sheridan Advisors, LLC to be reliable.  The 

presentation may contain “forward-looking” information that is not purely historical in nature.  Such information may include, among other things, projection and 

forecasts.  There is no guarantee that any forecast made will materialize.  Reliance upon information in this presentation is at the sole discretion of the investor.

Please consult with Fort Sheridan Advisors, LLC financial advisor to ensure that any contemplated transaction in any securities or investment strategy mentioned in this 

presentation align with your overall investment goals, objectives and tolerance for risk. 

Additional information about Fort Sheridan Advisors, LLC is available in its current disclosure documents, Form ADV, Form ADV Part 2A Brochure, and Client 

Relationship Summary report which are accessible online  via the SEC’s Investment Adviser Public Disclosure (IAPD) database at 

https://link.edgepilot.com/s/85790d18/5Ziljlzz2Ei5aFZCWvzl3g?u=http://www.adviserinfo.sec.gov/, using SEC # 801-70517.

Fort Sheridan Advisors, LLC is neither an attorney nor an accountant, and no portion of this content should be interpreted as legal, accounting or tax advice.

This material is provided for your information only and does not constitute: (i) an offer to buy, hold or sell, a solicitation or a recommendation for any investment 

product or strategy, or (ii) any investment, legal or tax advice. 

 

Fort Sheridan Advisors is a registered investment advisor. Some members of Fort Sheridan are registered representatives of Aurora Securities, Inc., member 

FINRA/SIPC. 

https://link.edgepilot.com/s/85790d18/5Ziljlzz2Ei5aFZCWvzl3g?u=http://www.adviserinfo.sec.gov/

